
WHY COMPANIES HAVE DEPLOYED ALLIANT  

Achieve Operational Efficiencies 

¶ To improve partner care by exceeding contractual obligations for timeliness, accuracy, and detail 

of statements/invoices, payments, and reports. 

¶ To improve business process consistency across divisions, markets, and territories with a centralized 

system. Alliant consolidates and archives historical sales and accrual data for future reference. 

¶ To improve overall staff productivity and job satisfaction through the automation of manual tasks. Alliant has 

helped companies migrate their employees up the productivity curve from time consuming manual tasks to 

more analytical roles that offer greater business value. 

¶ To improve management reporting with actual versus estimated accruals. 

¶ To provide forecasting capabilities based on actual contract rates and terms versus averages or estimates of those 

rates and terms. 

¶ To reduce the business close window. 

 
 

Mitigate Risk 

¶ To implement a higher level of validation, transparency, and auditability into rights and royalties management through 

greater automation and systematized process controls. 

¶ To mitigate the risks of financial penalties associated with audits and/or non-compliance with contracts or legislation. 

¶ To mitigate the risks of staff turnover and knowledge loss by institutionalizing knowledge of contracts and processes 

within a centralized and easy-to-access system. 

 
 

Save Money 

¶ To seamlessly integrate with multiple systems, such as financials (GL, AP, AR), 

asset management, billing, etc. 

¶ To migrate off of older technology that is expensive and risky to maintain. 

¶ To avoid adding manual labor to cope with growth. 

¶ To leverage a proven solution that does not require expensive custom 

development to deploy and advance. 

¶ To reap the benefits of future technological and functional advances through 

software upgrades. 

 
 

Prepare for the Future 

¶ To benefit from a proven application with flexible functionality to support business changes, such as evolving contract 

terms. 

¶ To provide the business with a scalable system for increased volume and complexity resulting from organic growth, 

acquisitions and business model changes. 

ñAlliant has made a world of 
difference for me, my staff, 
and the company as a whole. 
Weôve saved a lot of manual 
work and secured control over 
a complex process by 
depending on the unique 
capabilities of Alliant.ò 
 
Senior Accountant 
Alliant User 
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About REAL Software Systems 
 

REAL Software Systems delivers integrated solutions to 

manage intellectual property rights and deal accounting. 
The AlliantÊ platform is proven across industries to 
handle the complexity, uniqueness and volumes 
resulting from evolving distribution models. Market 
leaders such as Allergan, BBC Worldwide, Dell, 
Electronic Arts, Getty Images, Hasbro, Houghton Mifflin 
Harcourt, MGM Studios, Microsoft, Netflix, and PBS use 
Alliant to ensure agility, compliance, and efficiency in 
their licensing process. 

Los Angeles 
21255 Burbank Boulevard 
Woodland Hills, CA 91367 
United States 
+1 818 313 8000 

London 
Cutlers Court 
115 Houndsditch 
London EC3A 7BR 
United Kingdom 
+44 (0)20 3405 2061 

Boston 
139 Main Street 
Cambridge, MA 02142 
United States 
+ 1 617 679 0000 

sales@realsoftwaresystems.com              www.realsoftwaresystems.com  
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